Instructions:   

· Click and drag over each section and type in your own data.

· For jobs where you wish to show multiple positions / promotions, use the blue company example where each position is indented relative to other companies.  Indicate total tenure at left, then dates for each position to right of each title.  Change type back to black (click, drag, change color).

· If you need additional companies, copy and paste the desired section as needed.

KEY TIPS

· The more products and call points you list, the better your chances of getting an interview.

· Don’t dilute your rankings by listing every single achievement unless they are of the category and type listed below.   You need only show consistent patterns of success to get the interview.

· Delete this instruction section when completed and save.

Firstname A. Lastname

Street Address, Apt.#

City, ST, Zip

123-123-1234  (Cell)   123-123-1234 (Fax)

emailaddress@email.com
Professional Experience

Jan - 00 to Dec - 00  
Company & Division Name
National Sales Manager




Jan - 00 to Dec - 00  
Responsible for managing 5 Regional Sales Managers and 45 direct sales representatives, customer service and clinical sales education department for domestic sales.  (Add any relevant duties and responsibilities)

· Exceeded Quota, year, year, year, year

· Other Awards / Achievements

Regional Sales Manager




Jan - 00 to Dec - 00  
Responsible for managing 9 direct sales representatives in an 8 state region in the western U.S. Responsible for managing relationships and negotiating contracts with regional GPO’s and IDN’s.  (Add any relevant duties and responsibilities)

· Exceeded Quota, year, year, year, year

· # 0 of 0 Regional Managers, year

· # 0 of 0 Regional Managers, year

· Other Awards / Achievements

Sales Representative





Jan - 00 to Dec - 00  
Responsible for selling product product product product product product product product product product product product product product product product product product product product product to call point, call point, call point, call point, call point, call point, call point, call point, call point, call point.   

· Exceeded Quota, year, year, year, year

· Award Name, year, year, year

· Incentive Trip Winner, year, year, year

· # 0 of 00 reps, year

· # 0 of 00 reps, year
Jan - 00 to Dec - 00  
Company & Division Name



Sales Representative

Responsible for selling product product product product product product product product product product product product product product product product product product product product product to call point, call point, call point, call point, call point, call point, call point, call point, call point, call point.   

· Exceeded Quota, year, year, year, year

· Award Name, year, year, year

· Incentive Trip Winner, year, year, year

· # 0 of 00 reps, year

· # 0 of 00 reps, year

Jan - 00 to Dec - 00  
Company & Division Name



Sales Representative

Responsible for selling product product product product product product product product product product product product product product product product product product product product product to call point, call point, call point, call point, call point, call point, call point, call point, call point, call point.   

· Exceeded Quota, year, year, year, year

· Award Name, year, year, year

· Incentive Trip Winner, year, year, year

· # 0 of 00 reps, year

· # 0 of 00 reps, year

Jan - 00 to Dec - 00  
Company & Division Name



Sales Representative

Responsible for selling product product product product product product product product product product product product product product product product product product product product product to call point, call point, call point, call point, call point, call point, call point, call point, call point, call point.   

· Exceeded Quota, year, year, year, year

· Award Name, year, year, year

· Incentive Trip Winner, year, year, year

· # 0 of 00 reps, year

· # 0 of 00 reps, year

Jan - 00 to Dec - 00  
Company & Division Name



Sales Representative

Responsible for selling product product product product product product product product product product product product product product product product product product product product product to call point, call point, call point, call point, call point, call point, call point, call point, call point, call point.   

· Exceeded Quota, year, year, year, year

· Award Name, year, year, year

· Incentive Trip Winner, year, year, year

· # 0 of 00 reps, year

· # 0 of 00 reps, year

Education 



Degree name,  College name,  mo/year graduated
Professional Development / Memberships

· Professional Memberships relevant to career

· Professional Memberships relevant to career
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